
W
e are living
t h r o u g h
u n p r e c e -
d e n t e d

times.  An invisible bug
disrupted our econo-
my and transformed
the world while shred-
ding the values of most
portfolios.

We have been jolted into so-
cial distancing, a new term in our
lexicon.  Many of us now work
from home, away from family,
friends and colleagues, as we wit-
ness a meltdown of our invest-
ment portfolios. The recent oil
price spat between Russia and
OPEC made gas cheap (but no
one’s going anywhere).

And despite all of this, we can-
not panic.  When markets get un-
easy, investors tend to want to do
something, anything, to keep
their capital safe. This is totally
understandable.

But this is the time for calm.
In the past, markets have always
bounced back and anyone who
held on to their investments ben-
efited. It may be a matter of
weeks until this ends and mar-
kets turn around. Or, it could
take months and yes, even years.
But if history is any lesson, it will
rebound and be stronger than
even before.

Switch your offence to de-
fence: As it now stands, until they
are sold, any investment losses are
just on paper.  When times are
good, we ignore worst-case sce-
narios, and focus on ways to ob-
tain more income and grow sav-
ings at the best tax rates available.
This new COVID-19 reality flipped
investment postures from offence
to defence.

One (the only) good thing

about the current situa-
tion is spending a lot more
time with family and ap-
preciating what we have.

More than ever be-
fore in my lifetime, peo-
ple are acutely aware of
their mortality and sensi-
tive to the need to be bet-
ter organized with up-

dated wills, insurance protec-
tion, shareholder agreements
etc. in place to protect family if
anything happens to them.

From an estate planning per-
spective, when we do get to the
other side of this (and we will) in-
vestors will be looking for safe
places to put their money.  It will
be the first time in a long time
they will recognize the impor-
tance of buying tax-exempt life
insurance and how it shines as
an alternative to low return,
highly taxed fixed-income in-
vestments.  And unlike dividends
that get taxed whenreceived, cor-
porate- owned life insurance is
paid out virtually tax-free to ben-
eficiaries.

This crisis abruptly changed
the way new life insurance poli-
cies get underwritten across
Canada, as insurers are currently
unable to collect and evaluate
blood and urine samples from
applicants. Due to the lack of
paramedical services, insurers
have become lenient, with re-
quirements relaxed.

Life insurance in 
15 minutes

Getting new life insurance has
never been easier - with no med-
ical required and no visits from a
nurse to obtain your vitals, blood
and urine samples. You can get

up to $2 million of life insurance
and $250,000 of critical illness in-
surance in about 15 minutes, just
by answering a few questions on
the phone. No in-person meet-
ings with an insurance advisor,
underwriting completed quickly,
policy issued within 72 hours.

Higher limits up to $5 million
are available with more evidence
requirements but still very much
streamlined.

Many of our clients are using
this period of relaxed underwrit-
ing to get up to $2 million of new
or additional coverage for spous-
es, children and grandchildren to
guarantee their insurability, for
charitable planned giving and es-
tate planning purposes. 

The death benefit paid from a
life insurance policy is a tax-free,
lump-sum amount that can be
used to replace your income or
pay off debts so that your family
can maintain its standard of living
and provide for children or de-
pendents. The funds can also be
used to pay funeral expenses.  

If you make a charity one of
your beneficiaries, your estate will
receive a tax receipt for that
amount, helping to lower your fi-
nal estate tax bill.   

Business owners will also see
the great benefits that come
from buying life insurance.  Cor-
porate-owned life insurance
policies, whether they are whole
life, universal life or term to 100,
can be relied upon to help accu-
mulate and preserve wealth in-
side a private corporation.  It is a
tax-effective way to accumulate
passive wealth inside a compa-
ny, enjoy access to that wealth
and transfer it virtually tax-free
to surviving beneficiaries.

Life Insurance is often the key

component of a good sharehold-
er agreement. A well-crafted
agreement using life insurance
will help provide for a guaran-
teed buyer and market for all the
equity you have put into your
business over the years. It can
also be used to fund taxes due on
death. If one shareholder dies,
the life insurance proceeds are
paid to surviving shareholders
who then use those proceeds to
buy the deceased’s shares.  The
death benefit must be equal to
the value of that shareholder’s
shares, which is calculated or
stipulated in the agreement.

People are now giving serious
thought to acquiring critical ill-
ness insurance. It covers more
than two dozen conditions (heart
attack, stroke, cancer, organ
transplants, and more) and pays
out a tax-free lump sum of up to
$2 million 30 days after a diagno-
sis. The money has no strings at-
tached and can be used to pay
your bills or for any purpose you
choose. If you select the Return Of
Premium option, and just stay
healthy, all of the premiums paid
can be returned to you, in full and
tax-free after 15 years.

A second look

Interest rates are now at a
record low. The life insurance you
previously purchased at a time of
higher interest rates should be re-
viewed now, as the death benefit
may not generate the income you
anticipated. Consider this a time-
ly opportunity for a second look at
your insurance. How much insur-
ance do you have? Have your
children had children that you
now want to include as beneficia-
ries? Do you need more insur-
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ance? What kind?
Many people thought their

investment portfolios were suffi-
cient to produce a certain level of
income for the family when they
pass away. But the markets have
tumbled, creating a timely op-
portunity to bolster the risk side
with additional life insurance.
One more thought…I predict
that life insurance premiums will
increase sharply because low in-
terest rates eat into the operating
profits at insurance companies. 

Aside from the value of your
investments and insurance port-
folio, your family and executors
must know the whereabouts of
all your important documents
and information.

At the very bottom of this arti-
cle you’ll see a reference to our
free Estate Planning Toolkit, a
must-have set of documents that
included an Estate Directory, Es-
tate Planning Checklist, Executor
Duties Checklist and Business
Owners Planning Guide.

If you haven’t made a will yet,
please do so asap. About 40 per
cent of Canadians die without a
will, or intestate as the courts call
it. But a will is the bedrock of your
estate planning and informs your
executor(s) how you want your
assets distributed after you die.
Without a proper will, your estate
will be diminished by otherwise
avoidable legal, accounting, and
probate fees and more taxes. If
you die without a will in Ontario
the Ontario Succession Law Re-
form Act governs how your prop-
erty will be divided and distribut-
ed – not how you want it done.

If you already have a will,
please review it. Most people
don’t want to leave a portion of
their estate to an ex-spouse or ex-
partner instead of a new spouse –
or fail to include a newborn child
or grandchild.

Be sure to appoint an execu-
tor, the person who will have the
legal responsibility to settle your
estate after you die. You must
trust this person and be confi-
dent that he/she will be able to
handle financial issues and re-
main calm when dealing with
emotional family members and
other beneficiaries.

Thankfully, the federal gov-
ernment has introduced some
relief for retirees who have seen
their portfolio values plummet.
With increased longevity and
yields on safe investments low
(and getting even lower) many
retirees were in danger of deplet-
ing their retirement savings.

The federal government an-
nounced a reduction of the mini-
mum withdrawal rate for regis-
tered retirement income funds
(RRIFs) by 25 per cent for this
year. This falls short of a recom-
mendation made by the C.D.
Howe Institute to suspend mini-
mum RRIF withdrawals altogeth-
er for the time being, but some-
thing is better than nothing. Sim-
ilar rules will apply to those re-
ceiving variable benefit payments
under a defined contribution reg-
istered pension plan, according
to the Department of Finance.

Some of these rules are reset-
ting the bar as we move from in-
vesting to planning.  This really

cannot be done alone. You need
a professional, someone who can
give you an unbiased first or sec-
ond opinion to ensure you are on
the right track. The one thing you
mustn’t do is ignore it. Your plan-
ning needs attention now - more
than ever — to protect you and
your family

From investing 
to planning

One of my teachers taught me
that there are three P’s when it
comes to life.

1. Stay Positive. That may be
hard to do right now, but a quick
inventory of what and who we
have in our lives will make us
more positive.

2. Persevere. There are many
things you can still do even if you
are at home self-isolating or in
quarantine. Make plans for that
up-to-date will, the insurance
policy and power of attorney.  Ev-
ery estate-planning professional
we know is working from home,
meeting with clients via Skype,
Zoom, phone, etc.

3. Patience. We must let
COVID-19 work its way out of
society before we can get to the
other side.

Please keep these three P’s in
mind as we go through the
COVID-19 pandemic.  Above all,
I hope you all stay healthy both in
body and in mind. Reach out to
those who are elderly, single or
need help. There’s no better in-
vestment than the one you put
into your family, community,
and friends. Even though we

can’t see them in person, we can
always call and help.

Hopefully, we will all get
through this safely and become
an even more sensitive, sensible,
responsible and realistic society
when we do get to the other side.

Don’t hesitate to contact me to
arrange a no-cost, no obligation
conference call, Zoom or Skype
meeting with one of our advisors
across Canada to ask any ques-
tions you may have on insurance
and estate planning issues. 

We look forward to helping
you. Stay safe and healthy!

Mark Halpern is one of Canada’s
top life insurance advisors, a
Certified Financial Planner
(CFP), Trust and Estate Practi-
tioner (TEP), Master Financial
Advisor – Philanthropy (MFA-
P™), and CEO of WEALTHin-
surance.com®.
He provides special expertise and
tax-friendly insurance strategies
in the areas of Estate Planning,
Life Insurance and Philanthropy
for business owners, en-
trepreneurs, professionals and
high net worth families. Mark 
can be reached at 416-364-2929,
toll-free at 1-866-566-2001 or
Mark@WEALTHinsurance.com.
Visit WEALTHinsurance.com
Get your FREE Estate Planning
Toolkit at
WEALTHinsurance.com/toolkits.
The 2020 Toolkit now includes:
Estate Directory
Estate Planning Checklist
Executor Duties Checklist
Business Owners Planning Guide
Visit MarkHalpernBlog.com and
sign up for free updates.
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